
 
 
 

Vice President Sales 
 

Momentum Performance is a new force in the automotive aftermarket.  Founded in mid 2008, we 
design and manufacture performance parts ranging from small accessories to full turbo kits, and we’re 
adding new products for various cars quarterly.  Word is spreading of the quality and performance of 
our parts, so we’re currently searching for a driven and talented candidate to join our leadership team 
as Vice President of Sales. 
 
Momentum is an entrepreneurial company and this is an entrepreneurial position.  So just like our R&D 
team you must want to, and be able to, build something great.  In this case though, instead of a turbo 
kit, you’ll be building a strong and loyal national dealer network.  Interested yet? 
 
As the VP of Sales you will be responsible for establishing and growing a National Dealer Network, and 
forecasting and driving a sales pipeline through that network.   Initially, you should expect to spend up 
to 85% of your time on the road visiting dealers in a Momentum equipped vehicle.  You should be 
comfortable living out of hotel rooms and must be efficient with the requisite road-warrior technologies. 
 
So if you’re ready to make your mark on the industry and earn a six-figure income, then send your 
resume to careers@momentumperformance.com. 
 
 
Requirements:  Strong knowledge of and involvement in the automotive aftermarket 

General understanding of how performance parts work 
College degree  

  Proven track-record of closing deals 
  Strong communicator (verbal & written) 
  Strong desire to succeed 
  Enjoy the challenges of a fast growing business 

Strong organizational skills 
  ACT Management Software 
  Microsoft Office Suite 
                             Willingness to live on the road 
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